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. SMC at a Glance Ssmc

Moneywiie Be wite
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Branches Across India . S—
112 Cities Covered Employees Sub-brokers [/ Network of Financial
et irebines: 1 iH Dbt 447 3,486 Authorised Persons Distributors Client Demat A/Cs
g - 2,440 13,667 830,877

NV s © OGN

Clearing & Settlement Cumulative AUM/AUA Running SIPe Insurance Policies sold Insurance NBEC AUM
trading members under Mutual 65 643 196.502 Premium INR 7.163 Mn
308 Funds/PMS ‘ ! INR 5,918 Mn
INR 28.09 Bn
=\ ‘“ﬁl
- . A . A
Ratings: Consolidated - ,;l:l,
Short Term- Net worth
CARE Al+ & ICRA Al+ 5 Year Revenue CAGR 5 Year PAT CAGR Net D/E
Long Term- INR 9,223 Mn 16.23% 31.15% 0.31x
ICRA A (STABLE)

= Al frgmbers as of D-FYE3
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SMC Group Overview

= SMC Global Securities Ltd was established in 1994 by founders Mr. Subhash C.

Apemrwal and Mr. Mahesh ClGapta Consolidated Revenue (INR Mn) & EBITDA (%)

* Over the years, the company has grown into a diversified financial services 11,169
company offering brokerage services, investment banking, wealth management, :
distribution of financial products, financing, insurance broking, clearing &
depository services, fixed income securities, financial advisory services to
corperates, institutions, high net worth individuals and other retail clients.

« The company has launched various innovative digital technology-enabled
capabilities and best-in-class products and services.

FYZ0 FYZ1 FYZ22 Q1-F¥Y23

« Through a strong network of approx. 2,440 Sub Brokers and Authorized Persons

the company’s footprint spreads over 447 cities across India. Q1-FY23 Revenue Pie (%)

= The company is governed by strong board including 6 independent directors and
is run by a highly qualified and experienced management team.

=  SMC has had a consistent growth track record and is well placed to garner a piece
of the ever-growing capital markets in India.

= The company’s vision is to be a global organization having a dominant position in
financial & investment services through customer centric approach.

W Broking, Distribution & Trading Insurance @ NBFC

Imnvestor Presentation




. Business Structure
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. Board of Directors
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Mr. Subhash C. Aggarwal

Chalrman & Managing Director, SMC Group

He i the promoter and co-founder of SMC Group and 2n active contributor fo the good
governance: He oz fellow member of the Institute of Chartered Accountants of India (1CA1).

Mr. Ajay Garg

Directar & CEQ — SMC Glabal Securities Lid. MD-5MC Global IFSC Pvi Lid,

Director - SMC Insurance Brokers Pyt Ltd., Moneywize Finandal Services Pvt. Ltd.

He is's Fallow Member and rank holder of iCAL With 2 wide and rich experizance of over 23 yaars in
Seeurities market he heads the care businessos of Brokinz & Clearing services at SMC.

Mr. Himanshu Gupta

Director & CEO-Moneywize Finandal Services Private Lid.

Director-SMC Global Securities Ltd., Director-5MC Comtrade Ltd.

He 15 a Fellow Member of the Institute of Charizred Accountanis of Incia (JCAY kaving a rich
expenence of arpund 13 years in Fingndng & Secunties market along with-a.strong hold into the
Intricacies of the capital markat

Mr. Kundan M. Agarwal

Independent & Mon-executive Director

He servas a5 Independeant and Non-Exscutive Director of SMC Global, He iz 2 fellow member of
Institute of Chartered Aecourtants of India (ICAl) snd has experiepce and professional expertize
o more than four decades in financial zervices Imdustry. '

Dr. Madhu Vij

independent & Mon-exacutive Director

Sk halds 2 Master degree in Commerce and & doctorate degres: he has an experiercaand
exposurz of over three decades 3 2 Professor of Finance at the Faculty of Management Studies
University of Galki, '

Mr. Naveen ND Gupta

Independent & Non-executhve Director

He has been a chartered sccouniant for rmcre than 22 years and 15 widely known For his role
In making the income disclosure Schame. 2016 3 sueéess. He iz the former president of 1CA|
and Director in various companies.

Mr. Mahesh C. Gupta

Vice Chairman & Managing Director, SMC Group, Director-SMC Insurance Broksrs
Pt Ltd.

He 15 the promoter and co-founder of SMC Group =nd has been ascocizted with the
Copnpany as the backbone since its inception which makes:him a-pivotal pillar of SMC
He 1z 3 fellow member of the Institute of Chartered Accountantes of india (ICALL

Mr. Anurag Bansal

Whaole Time Cirector-SMC Globsl Securities Ltd. Director-SMC Capitalz Ltd,
Director-SMC Global IFSC Pve. Ltd.

He iz 3 rank helser and Tellow member of the Institite of Chartered Accountants of
Indiz {1CA]) with = wide and rich experience of over 23 years in finencizl markeiz He s
alsoz member of Institute of Cost Accountantsof Indis (ICMAL

Ms. Shruti Aggarwal

Non-executive Director

the sarves ar & Non- Executive director for SMC Global fecurities ttd. and is currently
leading the Corporate Finance function at SMC Imvestments & Advicors [td. She & -an
MBA from London Business Schoal, & member of (ICAl) and hat cleared all three levels
of CFA from the CRAInstture, LSA:

Mr. Hari D. Khunteta
Independent & Mon-executive Director

He iz 3 follow member of KAl and i¢ & commarce graduste from University of
Rajasthan with experignce of over 45 years in the field of finandal management,
Investor services, Corporate Governance & Resource mobilization from Domestie as
wiell 25 International market

Mr. Chandra Wadhwa

Independent & Non-executive Director

He I the fellow rmember ICMAI & 105, He holds Sachelore of Law a5 well M. Com
Degres from Dalhi University and has expasare of over 39 Years in the field of Financlal
€Ost management sccounting =2 well 3 in cost ména-gement alditing sector.

Ms. Anshika Aggarwal

Diractor- S3MC Investmeant and Advisors [id.

A gualified Chartered Accountant holding 2 B.Com [Hons) degree from Dethl
University, she i also 3 member of -Young Business Leaders Farum — PHD GCL Sk
carmes with her entrepreneurizl experience, running a fashion socis! commerce stariup,
Modestreset Fashion as Co-Promoter and Dircetor Tor 1 year: Prior to which, he w°
with Ernzt & Young for mearly 4 years jn business tax and regulstorny consultancy..

MMoneywive. Be wite
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Dr. D. K. Aggarwal

CMD-SMC Investments and Advisors Ltd.

CMD-SMC Capitals Ltd. Chairman B Director-5MC Res! Estate Advisors Private Lid.
Chairman & Director-SMC Comtrade Lid.

He js the Fellow Member of The Institute of Chartered Accountants of India (HCAI) with over two
decades of axperiencein the securities matket & financial services.

Mr. Pranay Agarwal

Director & CEOQ - Moneywise Finvest Ltd.

Director - Monsywise Financial Services Pyt Ltd.

He 15 a qualified Chartered Accouniant from the Insttute of Chartered Accounianis of India
[ICAL} and 2 commerce graduate from the University of Delhi. He i3 playing a lesding role in
Stowkart (Dizcount brokerage platform)

Ms. Reema Garg
ChiefHuman Resource Officer, Director-SMC Investments and Advisors Ltd.

Director-Monsywize Finvest Ltd.
She holgs BSc (Computer Science) frome University of Delhi ang Masters in Computer
Apatications (MCA] and pursuing PHD N HE.

Ms. Nidhi Bansal

Director —SMC Comtrade Ltd.
She is 3 post graduate in commerce and a-Tellow membér of Institute of Chartered Accountants
of India [ICAL]

Accountamts of Indla [TCAN).

Mr. Suman Kumar

E.V P -Corporate Affairs & Company Secretary
He leads the Corporate Affalrs & legal matlers of the SMO Groun. He serves as the Executive Vice

. Group Company Chairman/ Directors & Key Management Personnel osme

Mr. Pravin K. Agarwal

Whole-Time Director- SMC Insurance Brokers Pt Ltd.

He actively handizs the gevelopment and operations of our Insurance broking business. He s man of
altermative skifis 2nd.solutions that has ked 1o SMC's substantizl expansion and diversification. He has
mare than 2 decacle of pivotal work experience in Insurance and Financial Industry.

Mr. Ayush Agarwal

Diractor - SMC Heal Estate Advisors Private Ltd.

Diractor - Moneywize Finvest Ltd. CIO - 5MC Private wealth

He Is an MBA [PGP-FMB) from SPain Institute of Management and Besearch, Mumbai and & sradusate
from University of Dethi. He = the Chiel Investment Officer of SMC Private wealth Vertical a1t SMC
Global Securimies Ltd. managing 2nd handling portfolle management activities.

Ms. Akanksha Gupta

Whaoile Time Director - SMC Insurance Brokers Pyt Ltd.

Shie & a member of the 1CAl Insttute 3nd i also 3 Chartered Financial Analyst [CEA). She ds an
experienced and confident lady who inspirés everyone with her innovative Ideas; conviction and new
perspeciives. Her ability o see the matiers of the company-and unfailingly riss 1o meet the challenses
boosis the effectivensss of The group

Mr. Rajendra P Mahipal

Independent & Mon - exscutive Director - SMC Insurance Broksrs Pvt. Lid.

He holds M. Cam de—greé from R’;';a's'than University and is aiso - Tellow member of the [nstitute of
Chartered Accodntants of Indiz, Heis s promoterand girector of Fink ity Electronics Pvr itd, and has
ower 41 years of experience in import Export, Fmance, Administration and Capital Market

Ms. Shweta Aggarwal

Director—SMC Capitals Ltd.

Sheisa member of the KA 2nd has 2l cearedall levels of Thartered Fingncal Analyst {CFA] Program
from US4 She ls responsible for the formation of the businecs, and spearheads the growth plans and
busingss stFategy ol the investment banking division.

President (Corporate affairs) & Company Secretary oF the SMC Greup. He i fellow member of (0318, 3
lawr graduate from University of Delhi.

Ifesior Presentstion o

Mr. Vinod Kumar Jamar

President & Group CFO

Heis responsible Tor managing financiz! regarting, audit, compliance of tax lews {direct and
indirect), planning and capital structure. He is sl2oa fellow mamber of Institute of Chartered




. Key Milestones $sme
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Distribution of

SME Glabial took Financial Products, Received BSE membership.  paz| Estate Advisory Paint of Sale Listed o NSE

membership of Research Services, ME| Business as 5AM Global Securities Fad Incame Erbking. Parsons (POS) — and BSE

_NSE and started Membership ﬂ{: Imztitutional ama[gamated into SMC MDFtEEIgE snd loBi ﬂ.ppfﬁf‘-"&d b",l' L;EIUF'IChEa'SIMC

LG OUaESS DECKIn Dubat Desk Global Securities Advisory RDAI Gold Coins
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. ° ® ° ° o
: i Insurance Wealth Management Corporate : * i Became Clearing and
cammf”f’““’ Broki st - EE i - Hed .p Desk Trading cum clearing Drsc:_:nunt Trading Member of India
Broking SR RV A E HRME e member of India INX & NSE- Braking - International Bullion
launchad Cnline Trading IFSC, GIFT City, Gujarat StoxKart Exchange IFSCand also
Currency Broking ' incorporated Category |l
Financing Business (AIF)

(NEFC)
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. Geographical Reach $Hsme
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SMC Branch Offices
112 Branches in India including Dubai

447 Cities covered across India
2,440 Sub Brokers/ Authorised Persons

4uBehradun
b Lucknow | Guwshatims %
o Hm _-'._ Hr I e . 2 l._ - 2}
g« Sofakhprt"® | Siied Apirciar
= Dubai oiE w..' f;... Ko 4
: ' Jamshedpirms yolkats 1
Fi e Lﬁ.-'a:i.mﬂ' SAIMA, rah
Surat Tix = e R ' r':wr
Mharsshiras - psshtr [ e o Bhubaneswar
Mumbai | amex o Aurangﬁﬂ | © wBrzhmanpur
Pune smnx ndm‘ahkﬂ s .
Hyderabad « ~ "Visakhapatnom
LT i
i I' -~ |
Bemh:m m Il
by : —..nhennai ¥ Corporate Office
= + Broking
Coimbstars « « Insurance
Kochi ms | + Real Estate
* Waalth

L = Overseas
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. Awards & Accolades Ssme
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Over 25 Years of Management experience in industry

Well established and deeply penetrated national brand with strong reputation and good recall

Group has extensive corporate relationships

An ever-growing database of corporate and retail clients

Innovative use of digital technology-enabled capabilities, best-in-class products and services

Strong network of approx. 2,440 Authorized persons and Sub-brokers, with a footprint covering over 447
cities across India

Wide range of financial products under one roof

SMC has earned trust that cements “One Transaction Lifetime Relationship,” the belief that centers on
managing, growing and protecting the investment of our clients for generations




Broking, Distribution &
Trading




Broking, Distribution & Trading

Broking business comprises of brokerage in dealing in equities, commodities, currency derivatives and
other securities on behalf of customers, clearing services across all major stock exchanges and
depository services.

Distribution business encompasses distributing third-party financial products like Mutual Funds, IPOs,
FPOs, Corporate FD's and Bonds and various other capital market products.

This segment also covers wealth and portfolio management services along with providing investment
banking services and advisory in real estate and mortgage / loan advisory.

The company also houses proprietary arbitrage trading through a new generation algorithmic
trading/HFT.

Procurement and placements of debt instruments like G-Secs for various corporate clients is carried )
out under the fixed income desk. *includes other income

SMC has banking tie ups with leading institutions like Punjab National Bank, Union Bank of India, [ Q1-FY23 Revenue Pie (%)
Indian Overseas Bank, Karur Vysya Bank, Dhanlaxmi Bank as execution partners for broking services.

Increasing Online Penetration | Authorised F"E.*l"'?nﬂI'E.’:'nJrjr Sub-Brokers

2,574
69% 50% 43% 4678 215 2 440
2,230
FYZ20 FY21 Frz2 Q1-FYZ3 FYZD FY21 FYz2 O1-Fy23

& Online Offfine
Imvrestor Presentation




. Broking osmc

Monpywiie Be wite

Equity, Commodity & Currency Broking:

* SMCis serving more than 6,88 500 clients under the broking segment.

* Egquity segment under broking has been successful in generating a combined turnover of appros. INR 126.28 Tn* in 01-FY23 as compared toa turnover of INR 32841 Tn in FY22.
* Recorced our highest trading volume of INR 0.87 Tn* in commodity segment and INR 3.34 Tn* under currency segment for Q1-FY23.

* Total approx. market share of 1,90% in eguity, 2.85% in commaedity and 4.06% in currency marksts.

Clearing Servicas:
* SMCis 3 leading name in clearing services whereby it provides ciearing & Settlement servicas to over 300+ trading members across multiple stock exchanges,
* Memberof NSE, BSE, India INX, NSE IFSC Exchange at GIFT City, MCX, NCDEX, ICEX & MSE! in India arid DGCX [Dubai Gold & Commaodity Exchangs} in UAE,

* SMC is ane of the few clearing service providars having a PAN — India reach.

Broking Clients (INR Thousands)** Broking DP AUA (INR Bn) Average Daily Turnover in Broking
(INR Bn)
573 oac
485

544 = 1.443

. 1010
I . .542. l

£Y20 FYa1 Fyaz atEvaz & G FYzo FYZ1 FY22 Q1-FY23

*Includes turnover from propnztary and ceanng senices from cashand derivative segmgnis

“I\feq}r@enu SMIC Global Securities” clients anly, exclusive of Stoxkartclients.
Irrrestor Preseritstion




_ Discount Broking — StoxKart

MyERor

SMC has successfully launched a Discount broking platform in 20129 under the brand name
StoxKart.

It's a first-of-its-kind in the broking industry where customers are charged only for profitable
transactions.

Optimal usage of existing infrastructure is being leveragad to great cost savings targeting industry
competitive prices.

StoxKart is one of the very few brokers to offer APl based trading services which enables the
clients to write their own software programs for professional trading.

toxKart has added more than 128,773 clients till June 2022, and this has the potential to show
exponential levels of growth. (StoxKart clients are unigue from traditional breking clients)

Key Features:

« Big Saving in Brokerage - INR 15 flat on intraday trade. Brokerage per executed order
regardless of the trade size or time and that too only an the profitable trades.

« Free Delivery Trades - Zero brokerage on delivery trages.

* Advanced Charting Facility - Advanced and cutting-edge charting tools with 80+ technical
indicators on real-time basis.

* Advanced Trading Terminal - Seamless user-experisnce on mobile, browser & deskiop
trading platforms to help the customers trade on the mova.

* (Quick Trigger Alert - Get quick trigger alerts for price movements, pending orders, executed
orders elc.

* Real Time Support - A dedicated team of experienced professionals ready to offer any kind
of assistance regarding customer gueries.

Presenitation

STOXKART!

DISCOUNT BROXERAGE | FMOWERED BY w’

&.387

YZ2O

StoxKart Clients
128773
1 05.843
44934
FYil Fyz22 Ot-F¥23




. Digital Ecosystem for Broking
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Cltent Engagement

Developing: ressarch  reports  in
HTMLE  (Mobite Besponsive Formsat)
Cresting campaigns socisl
Madis Imvestor websitss - (ike
Monsyoontrol.com, Web: banpers;
g1z with 8n obiective of - agoing value
during prospeci’s SWarsness,

Hsmg

Quantitative Trading
Desk{ HFT)

Specalize In automated rading
sirategies scross mulbhole asset ciasses
through cutiing edges in-house trading
platform

4t

Innovative Trading Tools

Digital Presence

Avgilsbnility of m2ai ganerstion
tools for t"...,_..ng such as SMVIC
SMC  Essy SMIC
SMC
Trading

ACE Ivest

Algotrader Autotrender,

Algoand HFF

Active =ooigl medis presence on
YETTOUS platforms including
In=Egam, Twitiar,
Linksdin, Youtube and Quora.

Facebook,

-z “We are Online”

‘chatbot
enzbles us toidentify and segregsis
gnonymous vistars inte customers
gnd procpective clienis and o
adgrss: their 12sue 0 regitims

Zendesk — e meszaging

Knowledge Sharing

= Conducted S0+ webinars with
250E+ attencsss Bn0 having
speskars from leading institutions
viz. NSE. BSE; MEX; NCBEX, eic

Website Traffic (In Mn) Application Installations
210,526
1,756,733
85,575
558 41,378
FY20 V2L FY22 Q1-F¥23 v el i H=F23
Imyestor Prescritehion

= Mesiogensration
sdvanis mobile trading
platform ' SMC ACE

= Provigez Robo Advisory
th the clients

& HoStrader

= Customized automaced
tradine.giationm oa=zsd
on AlEcrithms

&%«m

An In house guiomsied
software which iz totelly
unigustothe syctem.

*  Qur team of software
professionzls develop
various technicsl and
statisticel strategies for
tradine:

OR%

=  Gnplime ¥YC platform. 2
complets papsrless B
hatzle fres process
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O easytrade
= Pistiorm for online
trading through website
and Mokbile &pp

&%ﬂﬁt

= Omline:App for investing
in rmutual fands; FDs
‘BRd warnous other
finsnciz! instrurments

+  Adyance moblle traging
app

+  Single hand navigation to
important Functians

+  Advyanced Charting tools

+  Rultiple snaly=is research
baszd recommendations

05 E5gophs
= A B28 mobils back
office



. Distribution
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* SMC offers distribution services of financial products including IPO’s, Mutual Funds, Company Fixed Mutual FundsAUM{INH Bn)

Deposits, Bonds, through its network of branches and channel partners across India.
* SMC also provides retail financing through NBFC division in IPO's , FPO's & Bonds.
*  Pan-India network of 13,667+ independent financial distributors.
« SMC is ranked amongst top 20 syndicators in most of the Debt 2 Equity lssuances in retail segment.
* Distributing Mutual Fund schemes for all AMCs and has built a cumulative Asset under Management

(AUM) of above INR 28.9 Bn+ with more than 65,643 active SIPs for clients.

Fyz0 FYZ1 Q1-FY25
(INR Mn) (INRBn) _
13,777
18,110
13,750 i
15676 13574
l l =
FY2o FYZL Qi-FYEs FY20 F¥231 O1-FY23 FY20 Y231 Fy22: BAEYEF
Irvestor Presentation °




. Proprietary Trading & Fixed Income osme
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High-Freguency Trading (HFT):

* HFT is a method of trading that uses powarful computer programs to transact 3 large number of orders in fractions of a second. It uses complex
algorithms to analyze multiple markets and execute orders based on market conditions.

* \We have an in-house team of software professionals, developing various technical and statistical strategies.
Arbitrage/ Algorithm Trading:
*»  SMC deplays its surplus funds into generating income from proprietary arbitrager business.

» Under arbitrage we use Algo trading and high frequency trading infra to capitalize on the market in efficiencies in Equity/ Pro/ Commodities and
Currency segments of various exchanges.

* We are using state of the art hardware [software both outscored and in house and also low latency network for running our various arbitrage
strategies written by in house software team as well 35 outsource team vendaors.

*»  SMC also has very talented Quant team which makes number of alpha generating strategies to glve market network absolute return .
e e e e R e i o e e
* The fixed income desk exacutes the procurement and placemeants of a wide range of debt instruments.
* Served more than 660 institutional and HNI clients in Q1-FY23.
* SMC's total turnover for Q1-FY23 stood at INR 10.86 Bn.

»  Af this desk, SMC deals with Government securities (G-Sec), State Development Loans (SDLs), Debentures (PSUs; Corporates, NBFCs, Banks), Tax-Free
Bonds, Money Market Instruments, Certificate of Deposits, Commercial Papers, Treasury Bills, Perpetual Bonds, Other Debt Market Instruments.

* Serving a broadly diversified client profile consisting of State Electricity Boards, Private & PSU Corporate PFs, Gratuity Trusts, Scheols / Universities /
Education Institutes, Charitable Trusts, Banks/ Mutual Funds/ Insurance Companies, Debt Brokers, Corporate Treasuries, HNIs, etc.

Ifesior Presentstion o



. Advisory $sme
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Wealth Management: Weaith AUM/AUA (INR Mn)

e Total Clients served under wealth management clock cver 10,772 with managed
AUM/ AUA of INR 4,555 Mn.

* We have purdirect sales branches/ regional offices at Delhi, Mumbai, Bangalore and
GSME o pune
e T — Iy e, e e A e e e e e e e e e
= Portfolio Management:
e Under our PMS desk, we focus on buying fundamentally sustainable growing
businesses and outperform the benchmark indicas by investing in equity and equity

refated instruments including mutual funds. FYZD Q1-Fyz3

T T e T T T T ] S B Bl e e e e e RO O 1 O S B i i L o B e o e e

Investment Banking:

@ capdalsm ne ¢ SMC Capitals Ltd. is a SEBI registered Category | Merchant Banker, having executed
_— over 50 high profile deals including |POs, debt issuances and other eguity-based Marquee Investment Banking Deals
iransactions.
' * Real Estate/Mortgage Advisory: L T T e T T
s | =i Lm O
¢ Fully Integrated real-estate solution provider for end-users, investors & developers. oo o [ PRGNS ] e
_ ' e e || vhrigme || Gemse ]
¢ Supported by 1,252+ sub-brokers. i _,iw_m || FressmZags, || DebtPusicie— | -_-«'c.u‘:-_a:w
e e i, Sy L I Mg et T
SINC  Reoity wiee o _. : ' ;
ﬁmmm ity M 6,484 transactions done since 2015 valued at INR 35.24 Bn. o SHARAN | D Ven,s |
* Tie-ups with leading developers like Godrej, Lodha, Shapoorji, TATA, Shobha, sherie 1] A
Hiranandani, Adani, etc. o s iy | TS e
Dbz SoEnC 1l LF“:LE_“:L‘_ :r: hl'.'hi-?:..:.::ﬂ 11 |
* Mortgage Advisory- Tie-ups with leading banks for debt syndication of secured/ el | vyl el | RS STl

unsecured loans for retail and corporate borrowers.
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. Broking Industry Outlook $Hsme

Monpywiie Be wite

* FEquity broking industry revenue to log 11-12%. CAGR in next five fiscals driven e Pe . = 7 S
. i etration ;
by a growth of 23-25% in turnover volumes as per |CRA. DI ron e ACCIUIRS AL itk
« High Investor awarenass, increased retall interest across market segments, 7.62%
easier and faster means to access the markets and continuing Fll inflows will EEEh
continue to boost these numbers.
410%
+ Value added service offering becomes a key differentiator amid rising o 240%  270% 5.10%
competitive pressure and decreasing interest rates. . . l
= Steadyincrease in trading activity can be seen with the trading volumes peaking .
EVEW QUErtEF. FYL7 :F"r'i_._B Fyie FYIG Y=l FY2Z O1-FYZ3
* Significant increase in retail participation is besing witnessed in the industry 4 ABTO - TN
where, the total number of Dematerialized accounts increased to INR 9.65 Cr. in industry ~Equity Retail (INRTn)
June FY22. =
+  While growth momentum is expected to continue at medium pace, the traction
witnessed in FY22 is expected to stabilize in the coming years. — 36
* |CRA estimates the brokerage industry to clock a record broking income of INR 20
295-305 Bn at a growth rate of 7-8% from the previous financial year, in FY22. .
Growing retail share along with increasing interest and other fee income is
expected to support profitability. Fris FY17 FY1E FYig Fr20
Ifvesior Prescntetion
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Insurance Broking

Segment Revenue® (INR Mn.)

2766

«  SMC Insurance Brokers Pvt. Ltd. which is a Direct Insurance Broker registered with IRDAI

(Insurance Regulatory and Development Authority of India) provides a complete array of
services in Life Insurance and General Insurance Category including consulting, risk analysis,
policy serving and claim settlement assistance.

*«  SMC is one of the largest players in India in the General Insurance Retail Broking as well as for
Life Insurance in India.

« |t provides these services through 5 branches across the country with more than 498
employees, 12,475+ Point of Sales (POSs) and 283+ Motor insurance Service Providers
(MISPs) servicing a retail customer base of more than 800K a year.

* The company operates independently of insurance companies, representing clients and
rendering impartial advice to protect client’s interests.

* Customers taking insurance through SMC benefit by lower premium and/or better quality of
insurance cover, expert consultancy, practical pre-sale advice and efficient post-sale services.

Imrestor Presentation




. Insurance Broking

smec

General Insurance (Gl)

Non-Life/ General Insurance contributes around 96.54% of the total revenues (FY22) of the

Company.

» Within this segment, sales primarily happen through MISP (Motor Insurance Service
Provider), POS (Point of Sales persaon), direct sales channel-foot on the street model.

« SMC had 2.37% of Industry market shiare for Insurance Motor premiums as an 31% march,

2021,

* The General Insurance business segment has following sub verticals under which policies

are soid:

e  MISP: Matar Insurance Service Provider

* Gl Retail: Personal Line Products offered i.e. Motor, Health, Travel, Home Insurance

EEC,

» Gl Corporate: Marine insurance, Fire insurance etc. to corporate, institutional and

government bodies.

Life Insurance (LI)

This segment contributed around 3.46% of the total revenue (FY22) in insurance broking.

* We have a tie up with all the Life Insurance Companies for procuring business with an
overall range of 40 - 45 products te offer to our clients

*  Qur offerings include varied products viz Term Plans, Market Linked Investment Plans,
Endowment plans promising guaranteed returns for varied client requirements.

Marker shigre a5 per Gl Coungi of Indisss oy Mar 2021

Ifvesior Prescntetion
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Insurance Gross Premium (INR Mn)

20 840
17,364
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Insurance Broking - Scalable Business Model

smec

Monpywiie Be wite

Distribution

MISP model

Ifvesior Prescntetion

Deep and wide national coverage
Strong gresence in Tier-1 ana Tier-2 cities
Leveraging SMC Glabal's (Parent) franchises network

Best in industry guality processes

100% verification of all leads to ensure nomis-selling

Emphasis on employee training anc development

Complying to data confidentiality, regulatory complianceand IRDA guidelines

www.smcinsurance.com online portal has developed for catering to B2B and
B2.C network.

The portal has Artificial Intelligence features and 15 Mult Lingual

Average Monthly spend of INR 50 lakhs (approx.) on technology development

Point of Sale, an individual authorized by IRDA for sales/ servicing of the
Insurance policies on behalf of the Company

Post online training & certification the individual sources gre undsrwritten
Insurance policies (Mator, Travel, Persanal aceident & homeinsurance)

MISP guidelines effective Noy 2017 have paved way for large business
opportunities through OEM dealers

First broker in OEM insurange program to successiully launch entire insurance
program compliant with MISP guidelines

First online portal for MISP.enrollment —training, examination and registration

First insurer evaluation for Autometive Insurance Program through online RFP
by insurers & dealer rating of insurers

Point Of Sales (POS)
15580 12475
11,100 =,
! I I

Fy20 F¥21 Y22 Q1-Fyaa

Motor Insurance Service Providers (MISP)

370
350
I I : 283
F¥28 FY21 Y22 @1-FY¥a3




. Insurance Industry Outlook

Ssme

The insurance industry in India is expected to reach USD 280 Bn. Life insurance
industry in the country is expected to grow 5.3% annually from 2019 to 2023.

Insurance reach is still low in India. Overall insurance penetration (premiums as % of
GDP) in India was 4.2% in FY21, providing a huge underserved market.

India’s insurance penefration was pegged at 4.2% in FY21, with life insurance
penetration at 3.2% and non-life insurance penetration at 1.00

In terms of insurance density, India’s overall density stood at USD 78 Bnin FY21.

Between April 2021 and January 2022, gross premiums written off by non-life insurers
reached INR 227,188.89 Cr (USD 21.24 Bn), an increase of 6.94% over the same
period in FY21. In January 2022, total premium earned by the non-life insurance
segment stood at INR 21,957.03 Cr (USD 2.85 Bn), as compared to the INR 21,389.70
Cr (USD 2.77 Bn) recorded inJanuary 2021,

I FY21, premium from new business of life insurance companies in India stood at
USD 32.1 Bn. Motor insurance accounted for 34.1% of the non-life insurance
premiums sarned, followed by health insurance at 29.5%.

The market share of private sector companies in the non-life insurance market rose
from 13.12% in FY03 to'55.8% in FY21.

Higher personal disposable incomes would result in higher household savings that will
be channeled into different financial savings instruments like insurance and pension
nolicies.

Irrestor Presenization Sourse [BEF, Rimps:/www mordorintziisence com ndustry-resorsindls-motoemsur Sncenariss
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Insurance Premium as a (% of GDP

Fyice F¥z0
W Mon-Lifs

FYL6

Insurance Premiums Per Capita (In USD)

FYLT F¥iz Fyig Yz
W Life B Mon-Life




Financing (NBFC)




. Q1-FY23 NBEC Business in numbers

sme

9 o n
)

290+ Channel Partniers

8 Branches
e s
Collection Efficiency Net Worth
98% INR 3,724 Mn
NNPA % ROTA %
1.49% 4.87%
Secured Loans % OPEX-AUM
50.84% 5.97%

Irvesior Presentation
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Employees Number of Lenders
208 13
@ é@
-
Loan AUM Cumulative Loans Disbursed
INR 7,163 Mn INR1/ Bn+
- P
= - -
="
Revenus Total Borrowings/Leverage Ratio
INR 325 Mn INR 3,854 Mn / 1.0x
Cost of Borrowing % / NIM % Credit Cost-ANR / PCR
9.13%/14% 0.42%/43.13%



NBFC — Systemically Important (SI)

= |n the year 2008, SMC started providing financing services through its wholly owned subsidiary,
Moneywise Financial Services Pvi. Lid. (SMC Finance).

= SMC finance offers a wide bouquet of loan products i.e. SME-LAP (loan against property), SME-
onward-lending (to NBFC/MFI), SME Assets (medical & other equipment), SMEEWCTL and
recently Gold loan disbursement has been started in Q1 FY-23 to meet the growing credit
requirement.

= The NBFC, is currently focused on capital preservation, given its healthy capital adequacy, strong
liguidity position, diversified portfolio mix.

= The NBFC is in the process of scaling up its operations by opening new branches across
geographical regions.

* In order to achieve the above objective, NBFC is raising funds from Banks/ El. which will also . —
result in optimizing average cost of borrowing. Q1-F¥23 Lending Portfolio

AUM (INR Mn) 1,518 2,653 578 1,204 295 564 351

Tenure (Months) 120 36 60 24 3 18 6

Avg. Ticket Size (INR Mn) 20.00 1.40 12.00 20.00 1.00 0.01 0.01

Return on Investment 13.5% 17.3% 13.0% 14.5% 18.0% 16.0% 18.0%

No. of Clients 85 1,928 49 68 3,446 14 53,498 (N SS088

* All nornibers as of (H-FY23
Investor Presentation




. Borrowing Mix Diversification Ssme

Moneywite. Be wite

* |ncreasing diversity in borrowing profile with borrowing from banks &

Diversified Borrowing Mix

financial institutions

*« Continued plan to raise additional funds through diversified sources and

s

through varied instruments

* Cumulative Asset liability mismatch/surplus of INR 556,99 Mn in 30 days

bucket which is well under control a5 per RBI guidelines,

. 1 T e e TO R TR TP PRPE W NCD W Corporats Borrowing W MNEFCE F Bank
| & - i H |

:' _9_ ¥ o S cc kotak | R | Borrowing program supported by superior ratings
| ¥ T i 1 = .

=) e [ e—————————————}|| |

| '
b i i " _-I' i 1 E byl olm
i L f-lr.mrjr;u Bank
¥ ¥
il
i

RBLAANK 1
%_'_'.'.-_'.'.'_'_'.'_'___'_"_'_'__'_'-_'_'.;,'_"_; :.".'.'.'_'.'.'_'_'_'_'_'_'_'_'_'_'_'_'_'.'.'.','.",'.'.': :.'_'_'_'_'_'_'_'_'_'.'_'_'_'_'_'_'_'_'_'_'_'_'_;:_'.: :.'.'_'_"_'_"_'_"_'_"_'_"_'_"_'_".;'_'.',:' Long term bark loans CARE A- (stable) CARE
| e | iy o |
: fh . : | Indian Bank sidbi : TATA i Long term bank leans ICRA A- [stable) ICRA
!' """""""""""" "f'rl';l “““““““““““““““““““““ o T MNCE CARE A- [stahla} CARE
E @ 1DBI Bank EP-NMLD ICRA A-{statle) ICRA
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. Key Business Trends - NBFC Ssme

Monieywite. Be wise

Lending Portfolio Disbursements (INR Mn) NI (INR Mn) & NIM (%)
§36
23260 :
7830
324
1332
® SiE-oan Assirat Property [LAT) ® S Working Canist Tarr'nz.ég—_a (Wil .
B CohzumarDurshls Losns B Capisl Maricst Funding |[CAF]
M Crrivasd Lendins ENEemzzat FnEnos EYIa E¥Y31 E¥aa a1-Fye3 990 Frad mz m-F"I"ZE
» Oyrsct Lzsignment
GNPA % & NNPA % CRAR % PAT (INR Mn)
24
£175¢ :
&l% SaE 185
Fr2g FYZL FY22 G1-Fy2z
&—GNPAS o NNPA 5 FY2o Y21 Y22 QO1-F¥23 FY2d aLFY2s
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. NBFC Industry Outlook Hsme

Monpywiie Be wite

* Non-Banking Finance Companies (NBFCs) have played an important role in the Indian financial MSME Credit Market — India
system by complementing and competing with banks, and by bringing in efficiency and
diversity into financial intermediation.

* NBFCs have evclved considerably in terms of cperations, heterogeneity, asset quality and -
profitability, and regulatory architecture. Going forward, the growing systemic importance and
interconnectedness of this sector calls for regulatory vigil,

* The regulatory approach of the Reserve Bank has adapied to the increase in complexity of the
entities within the NBFC sector as well as the growing significance of NBFCs within the
financial sector,

* The number of registerad MSMEs has grown to 63 Mn units in 2022 at a growth rate of 18.5%
from the previous year with the launch of Udyog Aadhaar Memorandum policy promoting WEsnks ¥NBFC MWCreditGsp  Minformal Chsnnsls
business activities in the country.

* [ndia nas 2 large unmet SME credit as less than 20% of these SMEs have access to credit
facilities which brings the potential addressable market of INR 19.4 Tn under this credit gap.

« Availability of good credit borrowers supported with rising income levels as demand is being
fuelled by economic growth.

* Government polices like “Atmanirbhar Bharat”, and “Make in India” promote the facilitating of
credit to MSME organizations for which the market is growing at a rate of 12% year an year.

Imestor Presersstion Sources SI0B] [BEF
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. Historical Consolidated Income Statement Ssme

Moniywide. Be wive

Particulars (INR Mn) FY20 F21 Fy22 Q1-FY23
| Operational Income 7,785 9,013 11,169 2,505
Total Expenses 5,529 7,060 8218 2,196
| EBITDA 1,186 1,953 2,951 708
EBITDA Margins (%) 15.23% 21.67% 26.42% 24.41%
Other Income 56 59 22 &
Depreciation 122 180 201 47
“t;:tereﬁ 529 424 575 174 )
Profit (Loss) from Joint Vanture ) - . 7 - -
-ﬁg*r 451 1,425 2,214 454
Tax 212 375 468 124
Profit After tax 239 1,050 1,746 370
PAT Margins (%) 3.07% 11.65% 15.63% 12.74%
Other Comprehensive Income (53] 27 16 20
Total Comprehensive Income 176 1,077 1,762 390
Basic & Diluted EPS (INR) 211 928 15.43 3,29 N
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Monpywiie Be wite

. Historical Consolidated Balance Sheet

Particulars (INR Mn) FY20 FY2l FY22 Particulars (INR Mn) Y20 Fy21 FY22
ASSETS EQUITY AND LIABILITIES
Non-Financial Asssts ' Equity
Inveniories - 133 345 | Sﬁﬁre Capital SIE 535 275
Current tax assets (net) 203 224 e Other Equity 5528 7501 2035
Deferred tax assats (net) 353 317 223 Non-controlling interest 17 16 is |
Assets held for sale 54 24 40  Total Equity & 331 77 - 9,2?_?_
Froperty, plant and equipment 230 68 700 Non-Financial Lisbilities
Cepital work-in - proge g = = Current tax liabllities (net] 5 15 o
Rightto use - Lesse 30q 2Ef 330 i
_[!;ther intangible assets 15 ] 1; 1_3_ . il — — =58 234 258 |
: e 5 S 5 | Other non-financial lisbilities 115 166 362
Other non-financial assets 173 242 276 - Sub- Tkl Nost Firerwiol Lisbitities 387 415 530 |
Sub-Total Non-Financial Assets 16514 1575 2,399 Current Lisbilities .
Financial Assets Trade Fayanles 4,350 4843 7108
._ﬁ;;:ni;? cash sguivaiznts {Incl, Other Bank o — — | Lea-se Lizhifities 2E6 238 59
Recelvabies 5 oes s238 1347 . Dbt Segurities a6 783 702
Lozns 4995 5,758 6311 . Borrowings 1,801 3821 3839
Riatirats — 1171 1708 _“Dthuer Financizl Lisbilitias 2332 5.931 758
Other financial assets 1}.3‘.:; 0 1555 . l 2_1_3 | . Sub-Total Financial Liabilities 11,548 15,716 19,618
Sub-Total Financial Assets 17,153 22209 27,02 =t W 9% 161 20148
TOTAL ASSETS 18767 23,874 29,425 TOTALEQUITY AND LIABILITIES 18,767 23,874 29,425
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. Historical Standalone Income Statement Ssme

Monipywide. Be wize

Particulars (INR Mn)

Operational Income 4,219 5,013 6,699 1,681
-Tu':nmi Expenses 3,588 3,760 4,503 1.174
EBITDA 631 1,253 2,196 507
Eﬂnm Maeargins (%) 14.96% 25.00% 32.78% 30.16%

Gther Income 310 157 142 5
Depreciation 133 118 144 38
| Interest 427 280 372 115
PBT 375 1,052 1,822 447
Tax 78 303 376 22
Profit After tax 297 749 1,446 358
PAT Margins (%) 7.04% 14.94% 21.59% 32.30%
Gther Comprehensive Income (61) 26 (2) (1)
Total Comprehensive Income 236 775 1,444 357
!-Easiﬂ & Diluted EPS (INR) 2.63 662 12,78 3.29
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. Historical Standalone Balance Sheet Ssme

Monpywiie Be wite

Particulars (INR Mn) FY20 FY21 FY22 Particulars (INR Mn) FY20 FY21 FY22
ASSETS EQUITY AND LIABILITIES
Non-Financial Assets | Equity
Invantories = 132 237 | Sfrare Capital 226 226 226
Current tax assais (net) 151 163 213 | Other Equity 5,877 5489 7,706
Ceferred tax s3s=ts (net) 184 B0 21 | Total Equity 6,103 6,715 7.932

| Property, plant and equipmant 232 210 741 | Mon-Financizl Lizbilities |
Right to use - Lease 243 263 246 . Current Tax Lisbilities (nat) = = = |
'dﬂwe_r intangible sssets 3 8 2 | Provisions 135 128 158 |
lmangihie work-in-progress 4 = 8 | Othar non-finandial lisbilities 55 B Eﬂ_ 123 |
Other non-financial ssssts 103 127 135 | sub-Total Non-Financial Liabilities 150 208 281

| Sub-Total Non-financial Assets 247 953 1,599 Financial Liabilities
Financial Assets i Trade Fayabies 2.574 3875 6,356
Cazh and cash sguivalent (incl. Other Bank balance] 5,622 10,413 11,333 - Lease Liabilities 211 347 237
Receivables 1,753 2374 3611 I St Baciitio == ) ]
Loans 125 1.5 204 | Borrowings 815 2384 1302
Investmants 4 400 4841 S 527 | Gther Financial Liabilities 4023 5872 7401
Other financizl assats 1330 8586 247 | Sub-Total Financial Liabilities 7,860 12 482 15,503

| Sub-Total Financial Assets 13211 18412 22117 | Sub-Total Liabilities 8,050 12,690 3 1.;,?34 |
TOTALASSETS 14,153 15,405 23,716 | TOTAL EQUITY AND LIABILITIES 14153 19,405 23,716 |
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. Consolidated Financial Performance

smec

Monieywiie, Be wise

Revenue (INR Mn) EBITDA (INR MN) & EBITDA Margin (%) PAT (INR MN) & PAT MARGIN (%)
111588 =
- _ . ) 15:563%:
3,013 2642% 24.41%
7,785
I I .
FYZO FYIl Fyz2 Q1-FY23 Q4-FY23 FYZ0 FY21 Fiz2 Q1-F¥23
Net Worth (INR Mn) ROE % ROCE %
18.82% 18 74%
7,727
5331 13.56%
FYIZ0 FYZt FYaz FYza F¥21 Fyzz VIO FYzi F¥a2
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. Capital Market Highlights
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1 Year Share Price Data (as on 30 June, 2022)
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PO sonsonine 20
Face Valus 2.0
.CMP 02.35 |
| 52 Week H/L 104.8/68.1
| Market Cap (INR Mn) 102008 |
“f'm:f S;re crut:st;ndmg [Mﬂ}_ = ) 11D0.4 ]
Avg. Trading Valume ('000) 393.5
Avg, Net Turnover [INF Mn) 339
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. Disclaimer &sme
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SME Global Secoritics Disclnimes
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Vioiorem Advisors Discloimer

Vglgrem Advisors ic-or Indenendent Imvestar Reigtions Monagement Servics company. This Prassnration hos Been prenarss by Volorsns Adidsers posed on Information ond cato which the Company considars reliphie. But Vaolgrémr Agisors ang-the
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ingilsivE ong-moy Aot contain all ¢ the Informration thot Vel moy consicer moteral. Anp fobility in respect of the contents of orany cmizsion frorm this Brezeniotion it 2ypressly exciuted: Volorem Adiicore aiss Reneby cartifics that ths giretore or
empisieesof Valoren ADWsors 6o not oW oy Stoek i pefsongl oroomoan) capgcity of the Company Lrdér reliew.

For further information please contact our Investor Relations Representatives:

o Valorem Advisors
Mr. Anuj Sonpal, CEO
Tel; +91-22-49039500

VALOREM ADVISORS Email: smc@valoremadvisors.com
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